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Name_______________________ Phone Number ________________ 
 
 
G e n e r a l  Q u e s t i o n s  

1 .  What  p r i ce  range are  you  look ing  for?  

2 .  When do you  want  to  move  in to  your  new home?  

3 .  I s  th i s  a  f i r s t  home purchase ,  a  re loca t i on ,  a  move -up,  e tc . ?  

C u r r e n t  H o m e  

1 .  What  do  you  l i ke  about  your  cu r rent  home ? 

2 .  What  don ’ t  you  l i ke  about  your  cu r ren t  home?  

H o u s e h o l d  

1 .  How many  peop le  a re  in  your  househo ld?    

2 .  Who are  they and what  a re  the i r  names?  

3 .  Does  your  new home need to  accommodate  any  spec ia l  needs?  

4 .  Do you  have pe ts?   I f  yes ,  what  type  and what  a re  the i r  names ? 

5 .  Are  the re  any  o the r  househo ld  cons ide ra t i ons  we  shou ld  take  in to 
account  in  the  home search?  
 
 

L i f e s t y l e  

1 .  What  do  you  en joy  do ing  mos t  when  you  a t  home?  

2 .  What  room do you  spend the  mos t  t ime  in  a t  home?  

3 .  What  l i fes ty le  cons ide ra t i ons  a re  impor tan t  to  you?  



           B u y e r ’ s  C o ns u l t a t i o n  Q u es t i o n n a i r e  
 

P a g e  2  
Buyer Consultation Questionnaire           2006 Keller Williams ® Realty, Inc. 

C L A U D I A  S .  N E L S O N  R E A L  E S T A T E  T E A M  5 7 1 - 4 4 6 - 0 0 0 2  
W O O D B R I D G E ,  V I R G I N I A  R E A L T O R ®   

 

 

L o c a t i o n  

1 .  What  l oca t i on  do  you  pre fe r ,  i .e  ne ighborhood or  desc r ibe  one ?   

2 .  Are  the re  any  secondary  l oca t ions  you  wou ld  cons ide r?  

3 .  What  o ther  l oca t ion  cons idera t i ons  a re  impor tan t  to  you?  

E x t e r i o r  F e a t u r e s  

1 .  What  s ty l e  of  homes  are  you  in te res ted  in?  

2 .  What  s i ze  yard a re  you  look ing for?  

3 .  Do you  want  a poo l ?  

4 .  Are  you  look ing fo r  a  home wi th  a  garage?  

5 .  What  o ther  ex te r io r  f ea tures  a re  impor tan t  to  you?  

G e n e r a l  I n t e r i o r  F e a t u r e s  

1 .  How many  s to r ies  do  you  pre fe r?  

2 .  In  genera l ,  how does  the  in te r io r  l ook  (open,  cozy ,  funky ,  e tc . )  

3 .  How many  bedrooms/bath rooms  does  the  home have?  

R o o m  b y  R o o m  I n t e r i o r  F e a t u r e s  

1 .  What  are  your  l i kes  and d is l i kes  for  the  mas te r  bed room? 

2 .  What  are  your  l i kes  and d is l i kes  for  the  mas te r  ba throom?  

3 .  What  are  your  l i kes  and d is l i kes  for  the  secondary  bedrooms?  
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4 .  What  are  your  l i kes  and d is l i kes  for  the  secondary  bath rooms?  

5 .  What  are  your  l i kes  and d is l i kes  for  the  l i v ing  room?  

6 .  What  are  your  l i kes  and d is l i kes  for  the  fami ly  room?  

7 .  What  are  your  l i kes  and d is l i kes  for  the  k i t chen?   

8 .  What  o ther  rooms in  the  home are  impor tan t  to  you  to  have  (home 
o f f i ce ,  separa te  laundry  room,  fo rm a l  d in ing  room, e tc . )?   What  do  these  
rooms  look  l i ke?  
 

9 .  What  o ther  i n te r io r  f ea tures  a re  impor tan t  to  you?  

 
 
What  are  the  f i ve  mus t -haves  of  your  i dea l  home?  
 
1 .  _____________________________________________________________  
 
 
2 .  _____________________________ ________________________________  
 
 
3 .  _______________________________ ______________________________  
 
 
4 .  ____________________________ _________________________________ 
 
 
5 .  
______________________________________ _________________________ 

 


